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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

Emixeipnoiakd cuoThuaTa

APXITEKTOVIKI ETTIXEIPNOIAKOU

EmiXeipnoiakd CUCTAMATA: ouOoTAMATOG

2.UVOAO OAOKANPpWHEVWV 2 * Cashontund
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* Production capacity
* Purchases

g ’ ’ , * Orders + Hours worked
= ETTITPETTOUV KOIVN XPNON + Sales forecasts + Labor cost
6860“ éV(L)V G'ITé TI'O)\)\ég . Rgturn requests + Job skills

- = ’ ) * Price changes
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+ Material
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

O@EAN Kal TTPOKANCEIC TWV ETTIXEIPNOIOKWY OCUCTAUATWY

O@éANn

* Aoun kai TNV opyavwaon Tng £mxeipnong: Eviaia opyavwaon

* Aioiknon: Baciopéveg 0Tn yvwaon dIOIKNTIKEG dlEPYaTieg O€
ETTITTEQO ETTIXEIPNONG

« TexvoAoyia: Eviaia TexvoAoyIkr TTAATPOpua

« EmyxeipnuaTtiky 0paoTnNPIOTNTA: ATTOTEAEOUATIKOTEPES AEITOUPYIEG
KAl ETTIXEIPNMATIKES DlEPYATieC KABOONYOUNEVES ATTO TOV TTEAATN

NMpokAnoeig
« ECaipeTIKA €TTiTTOVN UAOTTOINON
*  MeydAo apxIkO KOOTOG yia HEAAOVTIKA OQEAN

«  EMNAe1pn gueAigiag

[



5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2uoTnuaTa dlaxeipiong eQodIaaTIKNG aAuaidag

MpoypappaTtiopég (plan): Baoikég diepyacieg e@odlaoTIKNG aAuoidag
OIEPYQTiEG TTOU
Plan

EglO’OppOTl'OUV v TTpoceopa » Balance resources with requirements
Kal TN ClﬁTf]OT] yla TNV * Align supply chain plan with business financial plan

QAVATITUEN EVOC oXEdIOU ) .
. Deliver
6pGO' ne Source _ Make _ * Select carriers
* |dentify suppliers L Schedule production , « Route shipments

nPONneﬁlﬂ (Source): 5'EPY0‘0'€§ + Schedule deliveries * Evaluate quality & performance « Manage warehouses
yla TV TTpounBeia Twv * Manage inventory | + Manage work in proce/ * Invoice customers
ATTAPAITNTWY ayadwyv Kal

Return
UTTNPECIWYV YIa TN dnuioupyia » Authorize returns
, , + Schedule returns
EVOG OUYKEKPIUEVOU + Receive returns
TTPOIOVTOG I} UTTNPEDIAC
Karaokeun (make): diepyaoieg

* |ssue return credit

TTOU PEPVOUV Eva TTPOIOV EmioTrpoon (return): diepyaacieg TTou
TNV TEAIKA TOU WOTE va ouvOEovTal YE TNV ETTIOTPOPH TTPOIOVTWYV 1
QVTATTOKPIVETAI TNV {NTNON TNV TTapaAafry TTPOIOVTWY TTOU ETTIOTPEPOVTAI

Mapadoon (deliver): digpyaoieg
TTAPOXNG ETOIMWV TTPOIOVTWV
) UTTNPECIWY YIO va
IKavoTToINBEi N {riTnon

E@odiaoTiKA (logistics): TTpoypapuatiopog
Kal EAeyX0G OAWV TWV TTAPAYOVTWY TTOU
ETTNPEACOUV TN JETAPOPA EVOG TTPOIOVTOG



5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2uoTnuaTa dlaxeipiong eQodIaaTIKNG aAuaidag

Kpioipa 6éuarta

« Just-in-Time: ocuoTnua TTPOYPAUUATIOWOU VIO TNV
eAAXIOTOTTOINGN TWV OTTOBEPATWY PE TTAPAAARRA TWV TTPWTWV
UAWV KaI TwV EGAPTNHATWY OKPIBWG TNV OTIYUNA TTOU
XPEIACOVTAI KOI TN OTTOOTOAN TWV ETOINWY AYABWV aUEoWG

UOAIC Byaivouv aTrd Tn ypauun TTapaywyng

*  Qaivopevo Tapauéppwong (Bullwhip Effect):
TTAPAUOPPWON TNG TTANPOPOPIaG OXETIKA UE TN CATNON EVOG
TTPOIOVTOC KABWC auTr TTEPVA aTrd Jia ovToTNTA TNG
£QOOIACTIKAG aAuCidag oTnV €TTOMEVN

Bullwhip Effect

Efﬂ

o

D—_H—_______,.J Supplier K> Manufacturer ko> Distributor (5> Retailer K> Customer
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2uoTnuaTa dlaxeipiong eQodIaaTIKNG aAuaidag

E@apupoyég dlaxeipiong e@odiacTIKRG aAuoidag

e 2UCTAMATA TTPOYPAUMATIONOU £QODIACTIKAG aAuaidag: ['a Tnv
TTPORAEWnN TNG {NTNONG, TOV KABOPIoUO TWV TTOOOTATWY TWV
TTPOIOVTWYV TTOU TTPETTEI VA TTAPAYEI N ETTIXEIPNON TTPOKEINEVOU VA
IKavoTToInoel TN {ATNON OAWV TWV TTEAATWYV, TOV TTPOYPOAUMATIONO
TWV TTPOUNBEIWV Kal TNV TTapaywyn Tou

e 2uoTiMaTta ekTEAEONC TNG €pOOIAOTIKAG aAuaidag: Alaxeipiovral Tn
PON TWV TTPOIOVTWYV JIANECOU TWV KEVTPWY dIAVOUNC WOTE VA
dlacpalileTal OTI Ta TTPOIOVTA TTAPadidoVTal OTA CWOTA ONMEIa HE
TOV QTTOOOTIKOTEPO TPOTTO

METpnon TG attddoong TNG £QodIAOTIKNG aAuaidag (performance
measurement systems)

[



5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2uoTnuaTa dlaxeipiong QoodIaCTIKNG aAuaidag

Alaxeipion e@odiacTIKAG aAucidag Kal internet

[MaykOoUIEG £QOO. AAUTIDEG EKTEIVOVTAI OE EUPEIEG

Intranet: VEWYPOPIKEG TTEPIOXEC UE DIAPOPETIKEG CWVEC WPAG,
, TTPOCAPUOLOoVTal O€ KAVOVIOTIKEC PUBUICEIC BIAPOPETIKWV
BeATiwvel T’OV ’ —
OUVTOVIOUO PETACU TW
E0WTEPIKWYV OIEPYATIWV  Suppliers )
2 Planning & ="
g}\i ;%%i‘“"“mg Scheduiing | "
Order
Processing Procurement
Extranet:
E gll::\;rvcz]vol'?zlg T-:rg]g f/CLs_;o;:r; ) > I'/ zo_g-is;i;; \’l
\ . Services '
- 7 = — 7
= = £QOdINOTIKAC AAUGI®AC ~ -
e TTOU EKTEAOUVTQAI OE
en , Shipping Production
£4% guvepyaoia Je Toug
= ETGlp(’)Ug Tng ¥ Inventory N
‘ ETTIXEIPNONG < <R
. [ Retailers ) (Distributors |



5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2uoTnuaTa dlaxeipiong eQodIaaTIKNG aAuaidag

MovTtéAo wlnong (Push-Based Model):

EpodiaoTikry aAucida 1Tou kaBodnyeital atrd Ta KUpIa TTpoypAaupaTa
TTapaywyng ue Baoel TpoBAEWeIC yia Tn ATNoN. Ta TTpoidvTa «wBouvTaly
OTOUG TTEAATEG

Push-based Model

Suppliers <:’ Manufacturer |:> Distributor |:> Retailer |:> Customer

Supply to Production based Inventory based Stock based Purchase what
forecast on forecasts on forecasts on forecasts on shelves

Pull-based Model

Suppliers <j Manufacturer <::| Distributor <::| Retailer <::] Customer

Supply to Produce to Automatically replenish Automatically Customer
order order warehouse replenish stock orders

MovTtéAo é€AEng (Pull-Based Model): spodiaoTikry aAugida TTou

kaBodnyeital atrd TIC TTPAYMATIKES TTAPAYYEAIEC WOTE TA HEAN TNG va

TTapAyouV Kal va TTapadidouv povo 6ca TTapayyEABnKav atroé Toug

TTEAQTEG 8
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2uoTnuaTa dlaxeipiong eQodIaaTIKNG aAuaidag

O@£AN Kal TTPOKANCEIG TWV CUCTNHATWY Ola). £00d. aAucidag

O@éAn
«  BeAniwpévn kai diagavrg eEUTTNPETNON TTEAATWYV, AVTATTOKPION

 Meiwon k6oToug

I'IpOK)\noalg
Av TO AoyIOMIKO £papuooBei o€ TTPORBANUATIKES DIEPYATIES
EVOEXETAI OKOMN KAl VO XEIPOTEPEWEI TA TTPAYHATA

« [lp€trel va eviotrioBouv ol aAAayEC TTou TTPETTEI va YivOuv OTIC
ETTIXEIPNMATIKEG DIEPYQATIES TTPOKEIUEVOU N ETTIXEIPNON VA
ETTWEPEANOEi atrd 1o Aoyiopiko (BPR)
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa dIaXEiPIoNG TWV OXECEWV UE TOUG TTEAATEG

CRM & PRM

» Alaxeipion oxéocwv pe Tou TEAATeEC (Customer Relationship
Management -CRM): BonBd tnv €taipia va pYeyIoOTOTTOINOE!
T OPEAN TTOU ATTOKTA ATTO TOUG TTEAATEG TNG

« Alaxeipion oxéocwv pe Toug eTaipouc (Partner Relationship
Management -PRM): autopyaToTroinon Twv oOX€0EWV TNG
ETAIPIAG ME TOUG EUTTOPIKOUG ETAIPOUC TNG ME TN XPNON
OEOOMEVWY TTEAATWYV KAl AVOAUTIKWY EPYAAEiwV

10



5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG

2nueio erapng (Touch Point): n p€6odog aAAnAsTTidpaong TnNg £TmixEipnong YE Evav
TTEAATN (TT.X. TNAEQWVO,e-mail, ypaeio EEUTTNPETNONG TTEAATWY, CUUPBATIKO TaXUdPOEIO,
onueia TTwAnong). AtroteAouv anueia Aqung 0eO0UEVWY YIA TOUG TTEAATEG

Ta d0edopéva TWV TTEAATWYV PNTTOPOUV va TTPOEAOBOUYV aTTo.

EcwTtepIKEG TTNYEG KAl O1AOIKACIES
— ATTOKpIon o€ ekoTpaTeiec dueonc aAAnAoypagiac (direct mail
campaigns)
— AAMAnAeTTidopaon pe Web site TnG eTTixeipnong
— QuOoIKd KOTOOTAPOTA KOl UTTOKATAOTHUATA
— TnAE@WVIKA KEVTPQ
— [MwAnTEC
— ApaoTnpIOTNTEC dIAPUIONS KAl JAPKETIVYK
AedopEva TTWANCEWVY Kal ayopwyv
Aoyaplaocuoug
lOTOPIKO £GUTTNPETNONG KAl UTTOGTAPIENG
ngraplksg TNYEG
— NiOTEC TTEAATWYV ATTO KAUTTAVIEG JAPKETIVYK
— Anuoypa@ika dedouEva 11
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2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG

Customer Data

Account
Management

Campaign
Management

Service
Delivery

[

Lead
Management

Channel Promotions
Management

Customer Satisfaction
Management

|

Order
Management

Events
Management

Returns
Management

[

Sales
Planning

Market
Planning

Service
Planning

I

Field
Sales

Marketing
Operations

Call Center
& Help Desk

Sales
Analytics

Marketing
Analytics

Service
Analytics

5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG

AgiToupyiké & avaAuTtiké CRM

» ANeiroupyiko (Operational) CRM: E@apuoyEg eTa@rg e Toug
TTEAATEC OTTWG N UTTOOTAPIEN TWV TTWANTWY, TOU KEVTPOU
KANOEWV Kal TNG £EUTTNPETNONG TTEAQTWV KaI N
QUTOMATOTIOINON TOU NAPKETIVYK

* AvoAuTtiko (Analytical) CRM: E@appoyEg yia Tnv avaAuon Twv
OeOOMEVWYV TWV TTEAATWYV KAl TNV TTAPOXN TTANPOPOPIWY HE
OKOTTO TNV BeATiWaN TNG atrdédoaong TNG ETTIXEIPNONG

[
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG

XdapTtng digpyaoiwy yia Tnv diaxeipion TngG a@ooiwong TeAaTwy

Yes

Receive , : , , Provide
Ve | Dhmm customer mer.lnforma n, Score ./ High \ralue? — | special offers
request information available Customer and loyalty? e
I
I
I
I No No
I
I
I
- ,| Routeto | | Resolve
" best agent service issue
database

P
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG

Channels

* Call center
* Web site

* Wireless

* Field sales
* Direct mail
* E-mail

* Retail store
* Partner

Other Sources

* Legacy systems

* Demographic data

* Third party data

* Marketing
campaign data

Customer data

AvoAuTtik6 CRM

ustomer Data
Warehouse

~ |+ OLAP

« Data mining

* Other data
analysis tools

MooooTé atrwAeiag
meAaTtwyv (churn rate):
TTEAQTEG TTOU OTANATOUV VO
XPNOIUOTTOIOUV UTTNPETIEG N
va ayopdadouv TTpoidvTa atro
MIa ETQIpIC

* Profitable customers
* Market segments

* Customer profiles

* Churn rates

Tunuartotroinon ayopdg
(segmentation):
AlaxwpIoPog uIag
QVOMOIOYEVOUG ayOopdgG O€
MIKPOTEPA TUAMATA PE

MEYAAUTEPN OMOIOYEVEIQ, OTA
oTroia Ba OTOXEUOOUV TTIO
OUYKEKPIMEVA Kal
QATTOTEAEOUATIKA Ol
TTPOOTTAOEIEG TOU JAPKETIVYK

15



5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG

O@éAn kal TTpokARoelig Twv CRM

O@EAN

« AUCnon NG IKAvOoTToinoNG TTEAATWY

* ATTOOOTIKOTEPO KAl ATTOTEAECTUATIKOTEPO MAPKETIVYK

* Megiwon Tou KOOTOUG ATTOKTNONG KAl dlIATRPNONG TTEAATWY

[MpOKANOEIC

« Ta KOOTN €ival uPnAd KUPIWG yIa OpyavIoHOUG KAl ETAIPIES
TTAYKOOMIAG ENPBEAEIOG

 Ta mmooooTtd atmroTtuyioc Twv CRM utropei va gival peyaia (50%-
70%) AOyw uTTEPBOAIKOU KOOTOUC, TWV TTPOKANCEWV
OAOKANpwWONG Kal TNG XapnANg atmodoxns atrd Toug XPHOTES

[
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

2UOTNUATa JIAXEIPIONG TWV OXECEWYV UE TOUG TTEAATEG
MeTpIKEC (metrics) oTn dlaxEipIon OXECEWV UE TOUG TTEAQTEC

« KooT1og ava TTwAnon

* ApPIBUOC TTEAATWYV HE ETTAVAAAUPAVOUEVES QYOPEC

» PuBuoc ueiwong TG attwAglag TrTeAATwY

* |kavotroinon mreAatwy

* ApIBUOC 1] TTOCOOTO TTPOLRANUATWV/TTAPATIOVWV

* PuBuocg dnuioupyiag eukaipiwyv TTWARCEWV

* PuBuog YETATPOTTNG EUKAIPIWY TTWANCEWV

* [1oocooTO OAOKANPWUEVWY TTWANOEWV

« Alaxpovikn agia TTeAatn (customer lifetime value —CLTV):
dl1a@popPA AVAUECO OTO £100dNUA TTOU ATTOPEPEI Eva
OUYKEKPIMEVOC TTEAATNG KAl T £C00A VIO TNV ATTOKTNON KAl
TNV EEUTTNPETNON TOU, HEIOV TO KOOTOG MAPKETIVYK OE OAN
TN OIAPKEIQ TNG OXEONG TOU TTEAQTN ME TNV ETTIXEIPNON,
EKPPACUEVN OE ONUEPIVA XpruaTa

[
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5 OAOKARPWON ETTIXEIPNCIOKWY EQAPHOYWV Kal ETTIX/TIKWV JIEPYATIWV

TAoe€IC €TTIXEIPNOIAKNG OAOKANPWONG
EmrékTtaon/oAOKARPWON ETTIXEIPNOIAKOU AOYICHIKOU OTO internet yia

« Alaxeipion Twv OXEO0EWV JE TOUG TTEAATEC

» Alaxeipion €@odiaoTIKNG aAuaidag

*  YT100THpPIEN ATTOPACEWV

« Emixeipnoiokeg UAeg (portals): Web interface rou mrapéxel Eva

MOVODIKG oNnpEio EI0600U yia TTPOCBACN OTIG ETTIXEIPNUATIKEG
TTANPOPOPIEC KAl UTTNPETIEC

« [AQT@OpUO UTTNPEDIWV: EVOWHPATWON TTOAAWY EQAPPOYWY OTTO
TTOAAEG ETTIXEIPNUATIKEG AEITOUPYIEG KOI HOVADEG 1
ETTIXEIPNMATIKOUG ETAIPOUG PE OKOTTO TNV TTAPOXI OTTPOCKOTITWV
UTTNPECIWYV OTOUG TTEAATEG, TOUG EPYACOPEVOUG, T OTEAEXN KOl
TOUG ETTIXEIPNMATIKOUG £TAIPOUC

+ Aloxeipion eTmXeIpnoIokwy diepyaaiwy: pebodoAoyia yia Tnv
avaBewpnaon Twyv ETTIXEIPNCIAKWY dIEPYATIWY EVOG OPYAVIGUOU
WOTE QUTEG VO UTTOPOUV va XPNOIPOTToINBoUV w¢ Bacdikd DOUIKA
OTOIXEIO TWV ETAIPIKWY TTANPOPOPIOKWY CUCTNHATWYV

18
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